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Fully searchable, high-quality 
content for sales leaders  
and their teams

Helping to transform the sales 
profession since 2014

Access 8 years of research-based 
content

Maximise individual and team 
performance

... with  
world-class insights

WWW.JOURNALOFSALESTRANSFORMATION.COM



www.journalofsalestransformation.com

Sales knowledge at your fingertips

Journal of Sales
Transformation

THE INTERNATIONAL

Recommended reading for Sales Masters  
programmes and CPD purposes

Subscribe for less than £2.50 a month  
per individual!

Individuals can subscribe directly online
Or contact us via  
editor@journalofsalestransformation.com  
for Corporate Subscription rates

Subscribe now


